Q2 Looks Good for Two GPS Firms

GPS World

Bucking woes besetting other tech sectors, two prominent GPS manufacturers announced record and near-record second-quarter results for 2003. As two of a handful of public companies that are nearly “pure-play” GPS providers, Sunnyvale, California—headquartered Trimble and Calgary, Canada—based NovAtel provide a kind of bellwether insight into the fortunes of the GPS industry in general. 

Trimble. For the second fiscal quarter, Trimble reported record revenues of approximately $138.1 million versus approximately $123.3 million for the year-earlier period. The second quarter is traditionally the company’s strongest due to the buying season in the engineering and construction market. Trimble attributed its vigorous follow-up after a strong Q1 to market momentum in survey instruments, with record overall quarterly engineering and construction sales of $95 million (14 percent increase over Q2 FY02). 

Trimble’s Component Technology (CT) division, responsible for OEM products, also performed well, with “excellent operating margins” attributed to the transfer of manufacturing operations from California to China in the second half of 2002, as well as increased volumes in automotive, wireless infrastructure, and embedded products. CT revenues increased 11 percent over Q2 FY02 to $16.8 million. 

Field Solutions results reflected continued growth in geographic information systems (GIS) and automated agricultural guidance. GIS product sales increased by double digits over Q2 FY02, with $20 million overall revenue for the division. 

Combined with a recently announced Trimble–Nikon joint venture and the acquisition of Canadian firm Applanix, the results position the company for future growth, according to president/CEO Steven Berglund. 

NovAtel. For its second quarter, NovAtel announced revenues of CDN $9.5 million (U.S. $6.8 million), up over CDN $7.9 million (U.S. $5.7 million) during the same period last year. NovAtel’s net income from continuing operations was CDN $725,000 (U.S. $519,999), compared with CDN $304,000 a year ago. 

This increase produced the second largest quarter in Nov-Atel’s history, as revenues grew 20 percent over the comparable quarter last year, and marks the seventh consecutive quarter of positive operating cash flow, according to the company. 

NovAtel generated the majority of its Q2 growth in its Special Applications business, which contributed CDN $5.7 million in revenue, up 44 percent from Q2 FY02. NovAtel CEO Jon Ladd attributed this to higher than expected shipments into the geomatics market through the NovAtel–Sokkia joint venture in Point, Inc. 

This marked the seventh consecutive quarter of positive operating cash flow, according to the company’s CFO Werner Gartner. The company is anticipating total revenue of CDN $36 million and net income of CDN $1.8 million in 2003. 

Both Trimble and NovAtel stocks trade publicly on the Nasdaq exchange. 

	


